

Who can join LEADS Club?
· Any person who wants to increase their business success by meeting with other people for the purpose of giving and receiving quality referrals

· A member must have a reputation for, and practice good business ethics

· There is only ONE member for each business category.  Each chapter is limited to 32 members [includes 1 non-profit; 1 Regional Support Member]

· Business Opportunity (Multi-Level) is considered a category in conjunction with a product or service that is not currently represented by another member in the chapter. As amended by Florida Region, it is also understood that each business in this category also represents a recruitment opportunity and therefore each member may represent that portion of their business. [It is recommended that the product and/or service is the main focus for lead referrals and that the business opportunity is featured secondary or when there are special incentives to join.] Each chapter may have a maximum of three [3] members with multi-level businesses.

· You may be a member of only ONE chapter at a time.  This policy protects the members in a chapter from competition with members in other chapters.

· Any other businesses or entities you are affiliated with are not given time nor permitted during the meeting.  In addition, it is considered unethical to promote these during the "captive" time before and after the program in the general area of the meeting place.

ATTENDANCE POLICY:
The Lassen's LEADS Club advertising system relies on each member receiving the full impact of every member’s information and taking action on that information during the following week.  The members rely on every member to participate fully in this process.  When a member is not at the meeting or at only part of the meeting, the rest of the members aren't being treated fairly.  Everyone loses when you aren't there.

· Absence Limits: A member is permitted NO MORE than 12 (twelve) absences in a calendar year, with the total allotment pro-rated based on the joining month, i.e., when joining in June a new member has 7 absences for the remainder of the calendar year. Forfeiture of membership occurs with the 13th absence or following the permitted pro-rated number.  
In the FL Region a member MAY be terminated after 3 consecutive absences without communication with the Chapter Leadership Team or Regional Support. 
A member may rejoin after a 6-month waiting period if he/she left in "good standing".

· Incomplete Meeting Attendance:  Members are recorded absent when they miss any part of the opening or closing round of 30-second promotions.

· Agents: An agent is a substitute representative of a member when unable to attend.  It is the responsibility of the member to select a competent agent.  A member may not be an agent from within the membership or a member in another chapter.  As amended by Florida Region; an agent may attend in a members place up to, but no more than, 6 visits in a 12-month period and no more than 2 weeks consecutively. A member is counted as absent when sending an agent in their place, however sending a qualified agent is to the member's advantage for the following reasons:

· Continue weekly promotion impact

· Timely exchange of the member's leads

· Respectful to membership w/ a presence to hear one another’s business promotions

· Sabbaticals:  Leaves of absence aren't granted; however, sabbaticals are granted in certain circumstances and can only be approved by your Florida Regional Office.  Sabbaticals are limited to no more than 3 months and monthly membership fees MUST be kept CURRENT during the granted sabbatical period.  To request a sabbatical, contact Florida Executive Director, Laurie Versaggi, Laurie@LeadsFL.com 
MEMBERSHIP FORFEITURE:  Forfeiture of membership will occur when a member has not adhered to the terms of the membership application/agreement
MEMBERSHIP AGREEMENT:
· Actively participate in promotions; two 30 second promotions weekly and a minimum of five 10-minute promotions during any 12-month period.  Provide sufficient number of business cards for the other members and the chapter business card file. Use (my) best efforts to generate lead referrals for members.  Adhere to policies in Member Handbook.

· Attendance Policy: No more than 12 absences in a 12 month period. * See FL Caveat above
· Forfeiture of membership:  Violations of attendance policy, delinquent fees (delinquency occurs at the end of the second meeting of the month).  Representing or promoting anything other than the business listed on the Member Application during weekly programs.  Unethical business practices.

· Application is not complete unless the International Headquarters approves and accepts application.  LEADS Club reserves the right to revoke this agreement at any time member's actions are deemed detrimental to the chapter's ability to exchange and generate quality lead referrals, or adversely affect the dynamics of the chapter's ability to function within the system.

· All fees are non-refundable.  Membership is not transferable.  

· Fees are considered delinquent if not paid by the first meeting of the month. Any member whose fees are 2 months delinquent may be terminated for nonpayment and members whose fees are delinquent may not participate in the two 30-second promotions.

 

